I would advise mark to follow Georgia instruction to mislead the seller by insisting the seller to repair the machines or drop the down payment since with cost of repairing the machines is important to rev. jones and that the seller can drop the down payment to $ 150,000 which Rev Jones non-profit organization can raise. 
By following this advice mark will have maintained a good relationship with the supervisor and also keep the trust Rev Jones has for him. And since Rev Jones had desired to work with mark this would secure him an opportunity to work with him. If the asking price is reduced from $ 1000,000 to 950,000 then there will be some $ 50,000 profit to the broker. 
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